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For everyone who ever sat in the dark watching Sherlock Holmes read a stranger in thirty seconds
flat,
or Monk catalog a crime scene before anyone else knew where to look, or any great fictional
detective cut through the noise
to find the one true thing, and thought:
I want to learn to see like that.
You can.
This book is for you.
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PROFILER

A Guide for Readers

PROFILER is designed to be read in two ways: straight through, and in conversation with the Profiler
Ribbon course it accompanies. You will get something from reading it either way, but you will get
something different depending on when and how you read.

If you are reading before beginning the course: read it as orientation. Let it give you the scientific and
historical foundation for what you are about to train. Pay particular attention to the historical profiles:
not for their drama, but for their methodology. Notice what these women actually did. Notice where
their capacity came from. Notice that none of them were exceptions.

If you are reading alongside the course: read it as context. When the course asks you to practice a
specific skill, find the section of this book that covers the science beneath that skill. The course teaches
what to do. This book explains why it works: and why it is yours to do.

If you are reading after completing the course: read it as integration. You will find, as promised in the
introduction, that the second read feels different. By then you will have direct experience with the
material, and the historical and scientific context will land differently against that experience.

At the end of each chapter, you will find a set of Reflection Questions. These are not assignments.
They are invitations: points where the chapter's ideas can be turned inward and made personal. Some
of them will be immediately relevant to your experience. Some will not. Take what is useful.

Following the reflection questions, you will find journal pages. Use them or not. Some people find
that writing produces a different kind of processing than reading. If you are one of them, use the space.
If you are not, leave it blank. Both choices are fine.

Finally: this book is free. It is not free because the content is low-quality. It is free because the women
who need it most cannot always pay for it. If this book is useful to you, tell someone else about it. That
is the only payment requested.

Pro Bono Non Malo: For Good, Not Evil
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[[INTRODUCTION

Before the First

Word Is Spoken

Before the First Word Is Spoken

By the time a person opens their mouth, you have already received more information than you will
ever get from the words themselves.

The way they crossed the room. Whether their shoulders led or their chest led. The speed of the walk
relative to the urgency of the situation. What they did with their hands when they thought you weren't
watching. The lag between when they saw you and when their face decided what expression to
perform. All of it, every micro-second of behavioral data, arrived before the sentence did.

This is not intuition. It is not a gift. It is a science with a name, a history, and a methodology. The
science is called kinesics, behavioral analysis, and psychological profiling. The history is older than
any formal name for it. And the methodology, the disciplined, practiced art of reading human beings
accurately, is exactly what the Profiler Ribbon teaches.

This book is the history beneath the methodology. It explores what human beings have known about
reading each other across millennia, and in particular, what women have known, because the history
of behavioral intelligence is substantially a women's history, whether or not it has been recorded that
way.

You will meet a dancer who built an intelligence network on her ability to read rooms. A formerly
enslaved woman who extracted Confederate war plans by watching what the generals could not stop
their bodies from saying. A journalist who profiled Adolf Hitler before most of the world knew to be
afraid of him. A spy who defected by reading, finally, what her Soviet handlers had been hiding in
plain sight for years. And others, women who used the science of

human behavior as a survival tool, a resistance tool, and in some cases, the only tool they had.

Their stories are not included because they are inspirational, though they may be. They are included
because they are instructive. Every woman in this book was practicing something you are about to
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study. Reading this, before you begin that study, means you will recognize the methodology when you
encounter it, not as something new, but as something ancient that has finally been given proper
language.

The Profiler Ribbon teaches you to see what people don't say. This book shows you who else has
always been watching.

[ICHAPTER 1
The Projected Self

Why Human Beings Perform ldentity, and What Leaks Through

All the world's a stage, and all the men and women merely players., William Shakespeare, As You
Like It

The Projected Self

The Performance Has Always Been the Point
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The Projected Self

In 1959, a Canadian sociologist named Erving Goffman published a book called The Presentation of
Self in Everyday Life. In it, he argued something that had never been stated so precisely but had been
understood intuitively for centuries: human social life is a performance. Every time a person enters a
social situation, they are doing what Goffman called 'impression management', actively constructing
and projecting an identity they wish others to accept.

Goffman called this the 'front stage', the version of ourselves we present to the world, complete with
costume, manner, and script. What we are when no one is watching, he called the 'backstage.' The gap
between the two is where everything interesting lives.

This framework, the Projected Self versus the Tactical Reality, is not merely an academic concept. It
is the central operating principle of the Profiler Ribbon. Every person you will encounter in the field
is performing. They have a front stage version of themselves that they have rehearsed, adjusted, and
polished across years of social interaction. And they have a backstage reality that their biology, their
stress responses, their unguarded micro-moments, and their behavioral leakage cannot entirely hide.

The profiler's job is to see both. To take what is being performed and read beneath it, not to
psychoanalyze, not to judge, but to construct an accurate

operational picture of who the person actually is, what they actually want, and what they are actually
likely to do next.

To do that job well, you need to understand the performance. Not just that people perform, but why,
the evolutionary logic of impression management, the neuroscience of identity construction, and the
specific tells that appear when the performance is under strain.

Why We Perform: The Evolutionary Logic

Impression management is not vanity. It is survival technology.

In every social species, status is a resource. Access to food, mates, protection, and alliance is
distributed according to perceived status. An animal that can convincingly project higher status than
it actually holds gains access to resources it could not otherwise obtain. An animal that accurately
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reads the projected status of others, distinguishing genuine high-status signals from bluffed ones,
avoids dangerous miscalculations.

In humans, this dynamic became enormously more complex. Human societies developed language,
which allowed performance to operate through narrative, we do not just display ourselves, we tell
stories about ourselves. They developed clothing, which allowed deliberate costume selection. They
developed ceremony, which formalized the conditions under which certain identities could be publicly
claimed.

But underneath all the complexity, the evolutionary logic remained the same: perform the self that will
secure your survival. Read the performances of others accurately enough to know when you are safe.

Primatologist Frans de Waal spent decades documenting the politics of chimpanzee communities and
found that the most successful individuals were not the physically strongest. They were the best readers
of social dynamics, the ones who could accurately assess the emotional and motivational states of
others and act on that assessment before the situation fully materialized. He called this 'political
intelligence,' and it was, functionally, the earliest form of profiling.

Women in hierarchical societies, which is to say, most human societies across most of human history,
had particular evolutionary pressure to develop this capacity. When physical force is not your primary
resource, reading the intentions of those with physical force becomes a survival imperative. This is
not a limitation. It is an adaptation. And like all adaptations, it left traces in neuroscience.

The Neuroscience of Impression Management

When you perform an identity, when you decide, consciously or unconsciously, what to project in a
given social situation, several brain systems are operating simultaneously.

The prefrontal cortex, the brain's executive center, manages the deliberate aspects of the performance:
what to say, what expression to wear, how to frame a narrative. This is the region most associated with
self-control and social calculation. When you are under low stress, your prefrontal cortex runs the
show, and your performance is coherent, polished, and difficult to read beneath.

The amygdala, the brain's threat detection and emotional processing center, operates on a different
timeline. It receives sensory information roughly 200

milliseconds faster than the prefrontal cortex does. When a threat is detected, the amygdala generates
an emotional response before conscious thought can intervene. The physical expression of that
response, the micro-contraction of facial muscles, the shift in vocal tone, the change in respiratory

10
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rate, can appear and disappear in as little as 1/25th of a second. These are microexpressions, and they
are the backstage briefly visible through a crack in the front-stage curtain.

The key insight for the profiler: the more sophisticated and deliberate the front-stage performance, the
more you can learn from those moments when the amygdala overrides it. A person who never loses
composure is not easier to read than a volatile person. In some ways, they are harder, but the
information they leak in the moments of override is more reliable, precisely because it escaped despite
their best efforts.

The brain of the person being read is not the only brain that matters. The brain of the profiler is equally
important. Mirror neurons, specialized neural cells that fire both when you perform an action and when
you observe someone else performing it, are the neurological basis of empathy and also of intuitive
social reading. When an experienced profiler 'feels' that something is off in a target's behavior, this is
not mystical. It is the profiler's mirror neuron system detecting subtle incongruence between what the
target's body is doing and what a congruent emotional state would produce.

You can train this system. The Profiler Ribbon is, among other things, a training protocol for your
mirror neuron system, teaching it to generate more accurate social predictions by giving it more precise
data.

When the Performance Breaks Down

Every performance breaks down under sufficient pressure. The relevant question is not whether it will
break but what the breaks look like, because the patterns of breakdown are consistent enough to be
categorized, studied, and recognized in the field.

Psychologist Paul Ekman, whose decades of research on facial expressions and deception laid much
of the groundwork for modern behavioral analysis, identified three categories of behavioral leakage:
microexpressions (involuntary facial muscle movements lasting milliseconds), subtle expressions
(partial expressions that are held and controlled), and emblematic slips (unintentional performance of
a gesture that has a clear social meaning, a contemptuous eye roll, a dismissive shoulder raise, that the
person did not intend to make).

Each of these occurs for the same underlying reason: the cognitive load of maintaining a performance
competes with the cognitive resources needed to manage stress. When a person is stressed, anxious,
deceptive, or cognitively overwhelmed, the performance management function is the first to shed
processing resources. The front stage flickers. The backstage leaks through.
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This is why the best conditions for reading a subject are conditions of moderate pressure. Not so much
pressure that the subject shuts down and becomes non-communicative. Enough pressure that their
performance management load is high, and the leakage is therefore more frequent and more
informative.

You will practice reading these breakdown moments throughout the Profiler Ribbon. The theoretical
foundation is simple: every projected self has seams. Every performance has a backstage. The trained
profiler does not see a person and what they are doing. They see a performance and what is leaking

through the edges of it.
+

+ | HISTORICAL
PROFILE
|
+

+

| +

+ | Margaretha
Geertruida MacLeod
| +

+
| +

+ | Mata Hari,
born Margaretha Zelle in a small Dutch town, reinvented as an exotic Eastern dancer in Paris,

understood the Projected Self with a sophistication that most of her contemporaries could not have
articulated. She built an entire persona from nothing: a fabricated biography, an invented cultural
heritage, a performance identity so complete that she sustained it across two decades and multiple
countries.  She was, by any  functional definition, a |
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| master of impression management.

+ | What she
failed to  master was reading the  impression  management of  others.
| +

+ | By the time the
First World War began, Mata Hari was past her performance prime, deeply in debt, and in contact
with intelligence services from multiple nations who were all, in varying degrees, using her as an asset
while simultaneously building cases against her. She was working for the French. She was, possibly,
also feeding information to the Germans, though historians still dispute the extent and value of
whatever intelligence she actually provided. | |
| | What is not disputed is that she read the situation catastrophically wrong.
| +

+ | She did not
recognize that her French handler, Captain Georges Ladoux, was building a case against her from the
beginning. She did not read the interrogation sessions as what they were: not intelligence debriefs but
evidence-gathering operations. She performed confidence when she should have been reading danger.
She performed the self she wanted them to believe, sophisticated, valuable, loyal, and watched nothing
about how they were |
| | receiving it.
| +

+ | She was
executed by firing squad in October 1917. She is remembered as a spy. She may have been, more
precisely, a profiler who only ever read in one direction, outward, toward her own performance, and
paid the price for never
| |
| turning the gaze inward.
| +
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The lesson for the modern profiler is not about espionage. It is about

reciprocity. The skills of reading the Projected Self must be applied both outward and inward. The
operative who cannot read how their own performance is being received, who cannot assess whether
they are being handled, is operating with half a toolkit. Mata Hari had the broadcast perfected. She
never learned the receive.

Chapter One Reflections

Chapter One Reflections

Questions for Self-Examination

1. Goffman argued that everyone performs an identity. Think of a context in your own life where you
are most 'on stage.' What is the gap between that performance and who you are in the backstage? How
does awareness of the gap change how you experience it?

2. Mata Hari was a master broadcaster but a poor receiver. Identify a situation in your own life where
you have been so focused on what you were projecting that you missed how it was being received.
What was the cost?

3. The chapter describes how cultural silencing of girls' threat perceptions is neurological as well as
social. Do you recognize this pattern in yourself, moments where you overrode a perception because
you had been taught to doubt it? What were the consequences?

4. The concept of the 'Tactical Reality' beneath the Projected Self assumes that there is always a gap.
Where do you think the gap is smallest in human behavior? Where is it largest? Why?

5. Mirror neurons allow the profiler's body to register incongruence before the conscious mind can
name it. Have you experienced this, a visceral sense that something was wrong that preceded your
ability to articulate what? What happened next?
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6. The Projected Self framework applies to organizations and institutions as well as individuals.
Identify an institution you interact with regularly. What is its Projected Self? What do you observe
that suggests a Tactical Reality beneath it?

Chapter One: My Reflections

Chapter One: Continued

[ICHAPTER 2

The Biological

Dashboard

Fear, the Amygdala, and What the Body Knows Before the Mind Does

The body never lies., Martha Graham

The Biological
Dashboard

Fear Is Not the Enemy
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The Biological Dashboard

We have been taught to treat fear as a malfunction. A weakness to overcome. Something that gets in
the way of clear thinking and effective action. Every piece of conventional advice about performing
under pressure, from sports psychology to military training to corporate leadership, frames the goal as
controlling, suppressing, or eliminating fear.

This is both neurologically incorrect and operationally counterproductive.

Fear is not a malfunction. It is a data delivery system. When the amygdala generates a fear response,
it is communicating a threat assessment to the rest of the brain and body with extraordinary speed and
precision, roughly 200 milliseconds faster than the conscious prefrontal cortex can process the same
environmental information. The physical symptoms of fear, elevated heart rate, heightened sensory
acuity, tensed musculature, redirected blood flow, are not interference. They are preparation.

The operative's relationship with fear is not one of suppression. It is one of translation. The goal of the
Biological Dashboard is to transform the physiological fear signal from a reactive experience that
hijacks performance into a readable data stream that informs decision-making. To do this, you need to
understand exactly what the signal is, where it comes from, and what it is actually telling you.

More than that, you need to understand the same signal in the people you are reading. Because the
same fear response that occurs in you occurs in your subject. And their response, unlike yours, is
information you can use.

The Amygdala: Architecture of Alert

Deep in the temporal lobe of each cerebral hemisphere sits an almond-shaped structure called the
amygdala. It is phylogenetically ancient, meaning it has been present in the vertebrate nervous system
for hundreds of millions of years, long before the prefrontal cortex developed. It receives sensory
information before that information is processed by the cortex, before it is interpreted, before it is
filtered through language or reason.

The amygdala's primary function is threat detection and response coordination. It compares incoming
sensory data against stored patterns of danger, patterns built from direct experience, cultural learning,
and, in humans, sophisticated social and symbolic threat categories. When a match is detected, the
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amygdala triggers the hypothalamic-pituitary-adrenal axis: a cascade of hormonal and neural signals
that prepare the body for survival response in milliseconds.

The classic taxonomy of survival responses, fight, flight, freeze, is incomplete. Neuroscientist Stephen
Porges proposed the Polyvagal Theory, which identifies three hierarchical response systems. The most
evolutionarily recent, the ventral vagal system, governs social engagement, calm, connected,
communicative. The sympathetic nervous system governs fight and flight, the activated, high-energy
survival response. The dorsal vagal system governs freeze and collapse, immobility under extreme or
inescapable threat.

Understanding which system is active in a subject at any given moment is one of the most powerful
tools in the profiler's repertoire. A subject in social engagement mode is accessible, communicative,
and relatively transparent, their performance runs smoothly because they feel safe. A subject in
sympathetic activation is managing increased cognitive load, which means increased behavioral
leakage. A subject who has shifted into dorsal vagal freeze is communicating something different
entirely: not calm but a threat assessment so severe that the system has shut down defensive
engagement.

These transitions between states are visible. They are written in respiratory rate, vocal pitch, facial
color, eye movement, postural shifts, and gesture changes. The Profiler Ribbon teaches you to read
these shifts in real time. Understanding the neuroscience behind them, which this chapter provides,
gives you the 'why' that makes the skill sticky.

Emotional Hijacking, and the Override

Psychologist Daniel Goleman, in his influential work on emotional intelligence, coined the term
‘amygdala hijack' to describe what happens when an emotional trigger bypasses the prefrontal cortex
and generates an automatic, reactive response before rational processing can intervene. The classic
examples are sudden rage, uncontrollable panic, or the kind of decision-making under extreme stress
that people later cannot explain or remember clearly.

For the profiler, the amygdala hijack is significant in two directions. In the subject, it represents the
highest-fidelity behavioral leak available, a moment when the performance management system has
been genuinely overridden, and the backstage is fully visible. The expressions, gestures, and
vocalizations generated during an amygdala hijack are among the most reliable behavioral

data you will encounter.
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In the profiler, an amygdala hijack is a liability. The flooded brain, the brain in high sympathetic
activation, narrows attentional focus. It loses the broad, flexible awareness that profiling requires and
becomes a tunnel-vision survival tool. Which is appropriate in genuine physical threat scenarios, and
catastrophic in intelligence-gathering ones.

The amygdala override, which the Profiler Ribbon calls the Biological Dashboard, is not the
elimination of the emotional response. It is the trained capacity to remain in the upper levels of
sympathetic activation (alert, sharpened, physiologically prepared) without crossing the threshold into
the tunnel-vision response that disables the profiler function. Elite athletes, combat veterans,
emergency physicians, and experienced negotiators develop this capacity through practice. The
neurological mechanism is a strengthened prefrontal inhibitory pathway, a habitual connection
between the thinking brain and the emotional brain that allows the signal to be registered and used
without being overwhelming.

The body, in other words, is an instrument. The untrained instrument plays whatever note the
environment triggers. The trained instrument can play the note while the musician listens to the whole
orchestra.

Reading Fear in Others

The same dashboard that the profiler uses to manage their own physiological state is the dashboard
they use to read others. The physical signs of sympathetic activation are well-documented and cross-
cultural: increased blink rate or, conversely, the momentary cessation of blinking; vocal pitch
elevation;

accelerated speech or halting speech; postural contraction (shoulder rise, head forward position); hand-
to-face adaptors; respiratory shallowing visible at the clavicle or upper chest; skin color changes
(pallor or flush depending on vascular response); pupil dilation.

What makes these signs useful to the profiler is not merely their presence but their absence, and the
mismatch between their presence and the narrative being offered. A person who is telling you they are
comfortable while their respiratory pattern says their sympathetic nervous system is activated at
moderate-to-high levels is offering a contradiction. That contradiction is data.

The critical skill is baseline calibration. Every person has their own physiological resting state and
their own characteristic anxiety expression. A person who habitually speaks in short sentences is not
necessarily under stress. A person who habitually speaks in flowing paragraphs who suddenly shifts
to clipped, incomplete sentences may be. The deviation from the individual's baseline is what is
meaningful, not the absolute behavioral state.
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This is why the Profiler Ribbon places such emphasis on extended observation before interaction. The
more baseline data you have, the more accurately you can calibrate what deviation looks like for this
specific person, and therefore the more precisely you can identify the moments when their biology is
speaking more loudly than their performance.

Mary Jane Richards Bowser

+

+ | Mary
Bowser was, by every measure available to the Confederacy, invisible. A formerly enslaved woman
who served in the household of Confederate President Jefferson Davis, she was discounted,
overlooked, and fundamentally misread by the people she observed daily, because they had been
culturally

| | trained to neither see nor fear what she was doing.
|
+

+ | She was, in fact, one of the most effective intelligence assets
of the Union

|
| | cause.
|
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+ |
Educated in the North after her emancipation, Bowser returned to Richmond and entered the
Confederate White House as a domestic worker, where she was assumed by the Davis household to
be illiterate and intellectually limited. She was neither. Bowser possessed what contemporaries
described as a near-photographic memory. She read documents left on Jefferson Davis's desk. She
memorized troop movements, supply chain information, and strategic discussions that took place in
rooms where her presence was so thoroughly dismissed that the men holding those conversations did
not bother to lower | |
| | their voices.
| +

+ |
What made her exceptional as a profiler was not just her memory. It was her capacity to read the
biological signals of the men around her, to know when a conversation was significant by the way the
body language in the room shifted, to identify when a piece of paper was more important than its
casual placement suggested by the way it was handled, to read the emotional temperature of the
household as an intelligence signal in itself. She reported consistently on not just content but context:
who was anxious, who was confident, when the mood ||

| | shifted from strategic calculation to desperation.
| +

+ | The
Confederate officers whose fear and frustration she read so accurately never imagined she was reading
them. The assumption that she could not read, in either the literal or the behavioral sense, was their

catastrophic operational
| |
| failure.
| +

+ |

Mary Bowser's story is, among other things, a study in what happens when a subject is so convinced
of their own front-stage performance that they never consider who might be watching the backstage.
She read them. They never read her at all.
| +

20
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Chapter Two Reflections

Chapter Two Reflections

Questions for Self-Examination

1. Mary Bowser extracted intelligence by being rendered invisible by the assumptions of the people
around her. Think of a context in your life where you have been underestimated or overlooked. How
did you use that, or could you have used it, operationally?

2. The chapter distinguishes between fear suppression and fear translation. When you are in a high-
stress situation, what does your fear signal typically feel like in your body? Have you ever successfully
translated it into useful information rather than experiencing it as interference?

3. Polyvagal theory describes three states: social engagement, sympathetic activation, and dorsal vagal
freeze. Think of a recent interaction that moved you through more than one of these states. What
triggered the transitions? What did that feel like from the inside?

4. The chapter argues that the conditions for accurate profiling are conditions of moderate pressure.
Too little and the subject's performance is smooth and unreadable; too much and they shut down. Have
you experienced a conversation where pressure level made a critical difference in what information
was available?

5. Emotional hijacking bypasses the prefrontal cortex and generates automatic responses. Recall a

moment when this happened to you. Looking back, what were the triggers? What did the behavioral
expression look like from

the outside, and what was actually happening inside?

6. The Biological Dashboard frames physiological signals as data rather than interference. What
would change in your daily life, professionally and personally, if you committed to treating your body's
stress signals as information rather than problems to eliminate?

21
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Chapter Two: My Reflections

Chapter Two: Continued
[ICHAPTER 3

Kinesic

Intelligence

What the Body Says When the Mouth Has Finished Lying

The face is the mirror of the mind, and eyes without speaking confess the secrets of the heart., St.
Jerome, 4th century

Kinesic Intelligence

The Science of Movement

22
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Kinesic Intelligence

Kinesics, the systematic study of body movement as communication, was formally named by
American anthropologist Ray Birdwhistell in the 1950s. But the observation it formalized is ancient.
Every culture across recorded history has developed informal systems for reading gesture, posture,
and movement as communication. The intuitive understanding that the body speaks independently of
the mouth, that a person can say one thing and broadcast another, is so universal that nearly every
language has idioms for it.

What kinesics added to this intuition was precision. Birdwhistell argued that body movement is
structured, rule-governed, and culturally embedded, that it can be studied with the same rigor applied
to verbal language. His successor, Paul Ekman, went further: demonstrating through cross-cultural
research that certain categories of facial expression are universal, appearing in the same form in
isolated tribal populations as in Western urban ones, suggesting a biological rather than purely cultural
origin.

The field that developed from this work, behavioral analysis, sometimes called kinesic intelligence, is
now used by law enforcement agencies, clinical psychologists, professional negotiators, intelligence
professionals, and increasingly, anyone who understands that the most accurate picture of a person's
internal state is available in their body rather than their words.

The Profiler Ribbon organizes kinesic observation into specific categories: the Lead Part (which part
of the body moves first in any interaction, revealing the person's primary mode of engagement),
[lustrators (gestures that amplify or contradict verbal content), Pacifiers (self-soothing behaviors that
indicate elevated stress or emotional discomfort), and Microexpressions (involuntary facial
expressions lasting milliseconds that reveal genuine emotional state beneath the performed one).

Each of these categories has a rich scientific literature behind it and a richer history of application.
That history is what this chapter explores.

The Lead Part: Who Enters First?

Birdwhistell observed that when a person moves through space, one part of their body consistently
initiates the movement, leads before the rest follows. This Lead Part varies by individual, by emotional
state, and by cultural conditioning, but within a given person in a given context, it is consistent enough
to be a reliable behavioral signature.

23
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A person who enters a room chest-first, shoulders back, chin parallel to the floor is making a very
different implicit claim about their relationship to the space than a person who enters head-first,
scanning before committing, or hip-first, which often signals social ease and low threat assessment. A
person who enters a room stomach-first, the posture of genuine physical fear, where the body
unconsciously orients the most protected organs forward, is telling you something their words may
not.

The Lead Part is not about consciously performed posture. Most people, most of the time, are not
managing the specific body part that initiates their

movement. This is precisely what makes it informative. It is one of the behavioral channels least
subject to deliberate impression management.

Researchers studying Lead Part in professional negotiation contexts have found consistent patterns:
high-confidence individuals lead with the chest in confrontational situations and with the head in
analytical ones. High-anxiety individuals lead with the head or hands regardless of context, constant
scanning and reaching that betrays an elevated threat assessment the face and voice are working to
conceal. Experienced clinicians reading suicidal patients often cite the 'collapsed entry', a torso-
inward, shoulder-forward posture that precedes the verbal presentation by the full duration of a
session, as the first signal they trust.

lllustrators, Pacifiers, and the Vocabulary of Stress

[lustrators are gestures that co-occur with speech and amplify, clarify, or contradict its content. The
key word is contradict. When a person says 'I'm not sure' while their hands make the definitive, flat-
palm downward gesture of certainty, the hands are leaking information the words are withholding.
When a person says 'l agree completely' while their head moves in the micro-shake of disagreement
that the face is suppressing, the head is providing the more accurate data.

Paul Ekman's research on illustrators found that people use more illustrators when they are emotionally
engaged and fewer when they are either calm or significantly distressed. A sudden reduction in
illustrator use mid-conversation, especially in someone who has been gesturing freely, signals a
cognitive load increase. The person is now allocating processing resources to something other than
natural speech amplification. They are, in other words, managing something.

Pacifiers are self-soothing behaviors: hand-to-face touches, neck touching, hair manipulation, self-
grooming gestures, lip-pressing, and dozens of other micro-behaviors that the nervous system
generates when it needs to self-regulate under stress. They are called pacifiers because they serve the
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same function a pacifier serves for an infant, they stimulate sensory pathways that calm the nervous
system when it is in elevated activation.

The operational value of pacifiers is their involuntary quality and their timing. People rarely choose
to touch their face in the middle of a stressful conversation. It happens. And it tends to happen
immediately after, within one to three seconds of, the stimulus that generated the stress. If you ask a
question and your subject's hand goes to their neck before they answer, the hand arrived first. The
relevant data is in the half-second between the stimulus and the touch.

Taken together, Lead Part, Illustrators, and Pacifiers, these kinesic channels give the profiler a running
commentary on the subject's emotional and motivational state that operates completely independently
of their verbal channel. The profiler reads both channels simultaneously, looking not for individual
signals but for patterns of congruence and contradiction.

Microexpressions and the Moment of Truth

In the 1960s, Paul Ekman and Wallace Friesen were studying psychiatric patients at a California
hospital when they noticed something in a film of a patient they had designated as 'improving.' Slowed
frame by frame, the film revealed a brief, full-face expression of intense despair, lasting approximately
a quarter of a second, flashing across the patient's face during a session in which she was verbally
presenting as hopeful and recovery-oriented. Ekman later called this a microexpression: an
involuntary, complete emotional expression

that is too fast to fake and too fast for most observers to consciously register.

The patient, it turned out, had been concealing suicidal ideation from her treatment team. The
microexpression of despair was the only accurate signal in the entire session.

Ekman went on to systematically catalog and train the recognition of microexpressions, building a
classification system based on the Facial Action Coding System (FACS), a taxonomy of every discrete
facial muscle movement the human face is capable of, its neurological basis, its associated emotional
state, and its distinguishing characteristics. The system distinguishes not just broad emotional
categories but the specific muscle group combinations that differentiate, for example, genuine
enjoyment (involving the orbicularis oculi, the muscle that creates eye crinkle) from performed
enjoyment (which engages the zygomatic major without the eye involvement).

Microexpressions are significant for the profiler precisely because they are the hardest behavioral
signal to suppress. They emerge from the amygdala's response before the prefrontal cortex can
intervene. They cannot be deliberately performed, only the genuine emotional state generates the
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specific muscle combination. They cannot be suppressed with practice, experienced liars, trained
performers, and veteran intelligence officers still generate them, because the suppression mechanism
operates on a slower timeline than the expression itself.

What can be trained is recognition. Most people miss microexpressions entirely in real time, because
the brain is not allocated to look for a signal that lasts one-fifteenth to one-twenty-fifth of a second.
The Profiler Ribbon trains your attentional system to catch these signals. Understanding the science
behind them, why they occur and why they cannot be prevented, is the foundation of that training.

+ HISTORICAL PROFILE

+ Sigrid Schultz
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+ | Sigrid Schultz served as Berlin bureau chief for the Chicago
Tribune from 1926 to 1941, the longest posting of any American journalist in Nazi Germany, and her
professional ~ survival in  that environment was a  sustained exercise in

| kinesic intelligence at the highest possible stakes.

+ | By the mid-1930s, Schultz had developed what she called her
'reading' of the Nazi leadership: a behavioral and psychological profile of Hitler, Goering, Goebbels,
and the inner circle that she considered more reliable than anything their speeches or official
statements offered. She documented Hitler's physiological tells when the reality of a military situation
contradicted his public narrative, the accelerating blink rate, the hand tremor he concealed by gripping
tables or his own lapel, the voice pitch shift that accompanied strategic anxiety even when his words
projected certainty. She documented Goering's compensatory performance, the theatrical grandiosity
that, under close behavioral observation, tracked almost precisely with the moments of greatest | |
| | actual weakness in his strategic position.
| +

+ | The Gestapo watched her carefully and repeatedly attempted
to expel or discredit her. She was called 'the dragon of Chicago' by the Nazi press, not a compliment,
but an acknowledgment that they knew she was reading them

|
| | more accurately than they wanted to be read.
| +
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+ | She reported on the persecution of Jews years before most
Western media treated it as credible. She reported on Hitler's plans for expansion while official
diplomatic channels were still believing in the possibility of appeasement. She was consistently ahead
of the narrative, not because she had better sources in the formal sense, but because she was reading
behavioral and physiological signals that the political establishment was ignoring in favor of official
| |
| | statements.
| +

+ | In 1941, after one expulsion threat too many, she left Germany.

Her 1944 book, Germany Will Try It Again, predicted the rise of what she called the 'underground
Reich', a behavioral and organizational continuity in German militarism that would outlast the defeat
of the Nazi party. She read the ideology |
|

| in the ©behavioral patterns of its adherents, not just in their words.

|
|
+

+ | Schultz was not trained in
behavioral science. She had no formal framework for what she was doing. But the practice was the
practice: sustained, disciplined observation of the gap between what people said and what their bodies,
their behavior, and their physiological responses were actually communicating. She called it

journalism. The Profiler Ribbon calls it fieldwork. The methodology is the same. | +
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Chapter Three Reflections

Chapter Three Reflections

Questions for Self-Examination

1. Sigrid Schultz profiled Hitler and the Nazi leadership at a time when most Western observers were
still extending diplomatic good faith. What made her read more accurate than theirs? Was it skill,
information access, perspective, freedom from political agenda, or something else?

2. The Lead Part is the body part that initiates movement. Over the next week, observe the Lead Part
in people you interact with regularly. What patterns do you notice? Do they change based on context,
confidence level, or the person they are with?

3. The chapter notes that the reduction in illustrator use mid-conversation signals increased cognitive
load. Pay attention to your own gesture patterns in a high-stakes conversation. When did they change?
What triggered the change?

4. Pacifiers occur within one to three seconds of the stimulus that generates the stress. Recall a recent
conversation where you noticed someone touch their face or neck. What question or topic immediately
preceded it? What does that tell you?

5. Microexpressions represent the highest-fidelity behavioral data available, and the data that most
observers miss entirely. What does this tell you about what is available in every human interaction
that goes largely unread? How does knowing it changes your sense of what is knowable?

6. The chapter describes the ethical distinction between reading behavior to understand people more
accurately and using behavioral classification to judge, exclude, or categorize them permanently.
Where have you encountered the misuse of behavioral or psychological classification? What were the
consequences?

Chapter Three: My Reflections
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Chapter Three: Continued

[ICHAPTER 4

The Cold Read

Physical Autobiography and the Architecture of Who People Are

Every body tells a story it didn't choose to write., Unknown

The Cold Read

Your Body Keeps the Receipts
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The Cold Read

A person walks through fifty years of a life and the life writes itself onto them. The posture carries the
weight of every professional hierarchy they inhabited, every physical labor or its absence, every shame
they absorbed and every pride they were permitted. The hands carry the specific wear of their work
and their habits. The gait carries the accumulated decisions about how much space they were allowed
to take up. The face carries the repeated emotional expressions that, over years, leave permanent
muscular traces.

This is not metaphor. It is anatomy.

Researchers at the University of California, San Diego, studying the long-term effects of emotional
expression on facial musculature, found measurable differences in the development of specific muscle
groups between individuals who habitually expressed particular emotions and those who did not.
People who spent decades in professions requiring authority expression showed different upper-face
musculature than those who spent decades in subordinate roles. People with chronic pain histories
showed characteristic micropostural adaptations that trained observers could identify even in still
photographs. People whose primary emotional register was fear showed different baseline facial
tension patterns than those whose primary register was confidence.

The Physical Autobiography scan that the Profiler Ribbon teaches, the systematic read of body, hands,
face, gait, and physical presentation to construct an initial profile of a subject, is not guess-work. It is
the trained reading of evidence that the person's life history has literally written onto them.

It is also the read that must be held most lightly. The evidence is real. The interpretation must be
provisional. Every trained profiler knows that the Physical Autobiography scan generates hypotheses,
not conclusions. The subsequent behavioral observation, the dynamic read of how the person moves,
speaks, responds, and deviates from their own baseline, is what converts the hypothesis into an
operational picture.

Archetype and Hybrid: A Framework, Not a Box

Human behavioral complexity is genuinely vast. The profiler's challenge is to build a working model
of a subject rapidly enough to be operationally useful, without oversimplifying to the point where the
model misleads rather than guides.

31



PROFILER

Archetype-based profiling systems address this challenge by providing a structured vocabulary for the
most common behavioral clusters, not as fixed categories that people inhabit permanently, but as
shorthand for recognizable patterns that can be rapidly identified, adjusted, and layered against each
other as more information becomes available.

The historical lineage of archetype-based personality frameworks is long. Carl Jung's archetypal
theory (the first systematic archetype-based personality model) was developed in the 1910s and 1920s
and remains influential. The MBTI, the Big Five personality model, and dozens of professional
behavioral

assessment frameworks all draw from the insight that certain behavioral and motivational clusters
appear reliably enough across individuals to constitute recognizable types, while simultaneously
acknowledging that most real people are hybrids, exhibiting characteristics from multiple clusters in
different contexts and under different conditions.

The operational value of hybrid identification is significant. A person who presents as one archetype
under low stress may shift to a different archetype pattern under high stress, and the shift itself is
informative. A person who hybridizes two archetypes that are theoretically in tension (the dominant
and the appeaser, for example) is telling you something about their history and their current emotional
management strategy that neither archetype alone would communicate.

The Cold Read protocol in the Profiler Ribbon trains you to identify the primary archetype quickly,
then layer the hybrid markers, then remain genuinely curious about where the subject falls outside
both categories, because that is where the most important information lives.

The Ethics of Classification

Any system that classifies human beings carries ethical responsibility. The history of behavioral
profiling includes chapters that should not be forgotten: phrenology, physiognomy, and other
pseudosciences that used physical characteristics to assign moral or intellectual categories to people,
systems used to rationalize racism, classism, and the subordination of women. The mere existence of
a classification framework does not make it accurate, ethically applied, or safe.

The Cold Read and its archetype system are not the same as these historical abuses. The difference is
both epistemological and operational. Phrenology claimed that physical structure determined
character, a fixed, deterministic relationship that justified permanent social categorization. The
Profiler Ribbon's system makes no such claim. The archetype read is a provisional, functionally-
oriented hypothesis about behavioral tendencies in a current context. It is held lightly, updated
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continuously, and used only to inform engagement strategy, not to judge, exclude, or determine a
person's worth or potential.

The ethical operative is the one who uses profiling to understand people more accurately, not to see
them less fully. The Cold Read is a tool for seeing clearly. Clarity about a person's current behavioral
state and likely responses is not the same as a judgment about their fixed character. The trained profiler
reads the behavior in context, adjusts for stress and situation, and maintains genuine epistemic humility
about all of it.

Understanding this distinction, between accurate observation of current behavior and permanent
categorization of human worth, is not a footnote to the Profiler Ribbon. It is its ethical center.

Chapter Four Reflections

Chapter Four Reflections

Questions for Self-Examination

1. Elizabeth Bentley's defection required turning the profiling instrument on herself, reading her own
situation with the same rigor she applied to others.

Is there an area of your own life where you have been avoiding an accurate Cold Read of your
situation? What makes it hard to apply the same analytical honesty inward?

2. The chapter argues that the Cold Read generates hypotheses, not conclusions, and that the
hypothesis must be held lightly and updated continuously. Think of a strong first impression you
formed about a person that turned out to be significantly wrong. What made the initial read inaccurate?
What new information changed it?

3. The Physical Autobiography is the read of what a person's life history has written on their body.
What do you think your own body communicates to a trained observer? What story is written there
that you might prefer to keep private?

4. The ethics section distinguishes between the archetype system as a functional operational tool and
historical misuses of physical classification (phrenology, physiognomy). What is the practical test that
distinguishes ethical profiling from discriminatory classification? How would you apply it in the field?
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5. The hybrid archetype concept, the person who exhibits characteristics of multiple archetypes in
different contexts, is described as more informative than the pure-type. Think of someone you know
well. What archetypes combine in them? When do different patterns appear? What context or stress
level triggers each?

6. The Cold Read emphasizes remaining genuinely curious about where the subject falls outside the
archetype framework. What does 'genuine curiosity' feel like as an operational stance, versus
categorizing? Have you experienced both? What is the practical difference in what you learn?

Chapter Four: My Reflections

Chapter Four: Continued
[ICHAPTER 5
Social Malware

The Architecture of Manipulation and How to Name It

The first step to being controlled is not knowing you are being controlled., unnamed
counterintelligence maxim

Social Malware

What Social Malware Is
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Social Malware

Malware, in the computing sense, is software designed to operate inside a system while appearing to
be something the system trusts. It infiltrates through a credentialed entry point, a link that looks
legitimate, an attachment from a name the system recognizes, and then executes its actual function
from inside, where the defenses are not looking.

Social malware operates by the same logic. It enters a person's psychological operating system through
the channels that person has deemed trustworthy, relationship, authority, reciprocity, belonging, and
then executes a function the person did not consent to and often does not recognize. The result is not
a computer crash. It is a person who is being manipulated, coerced, exploited, or controlled, who does
not understand what is happening, who may not even have language for what is happening.

The term Social Malware is used in the Profiler Ribbon to describe the category of manipulative social
behaviors that exploit psychological mechanisms, cognitive biases, emotional needs, social
programming, attachment systems, to achieve outcomes the target would not consciously agree to if
the mechanism were made explicit.

Social malware has been studied under many names: manipulation, coercive control, social
engineering, psychological abuse, dark triad behavior,

cult recruitment dynamics. What unifies these categories is the mechanism: the exploitation of
legitimate psychological and social needs as an attack vector. The fact that the need is real, for
belonging, for security, for approval, for love, is precisely what makes the exploitation effective. The
malware does not create the vulnerability. It targets one that already exists.

Learning to recognize social malware is not about becoming paranoid. It is about becoming calibrated.
Most people, most of the time, are not running malware. The skill is distinguishing the exception from
the norm, and doing so early enough to matter.

Attack Vectors: How Entry Happens

Social psychologist Robert Cialdini identified six principles of influence that describe the primary
mechanisms through which people are persuaded: reciprocity, commitment and consistency, social
proof, authority, liking, and scarcity. His research was oriented toward understanding legitimate
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persuasion, advertising, sales, public health communication. But the same mechanisms, applied with
manipulative intent, describe the primary attack vectors of social malware.

Reciprocity is perhaps the most powerful. Humans are biologically wired to return what they receive,
gifts, favors, information, emotional support. The manipulative exploitation of reciprocity is the
unsolicited gift that creates an obligation the giver then leverages. It appears in cult recruitment
(overwhelming the target with attention and warmth until they feel they owe the group something in
return) and in intimate partner violence (the gift-giving cycle in abusive relationships that keeps the
target from leaving by keeping the obligation calculus active).

Commitment and consistency exploits the human drive to behave in ways that align with stated
identities and prior commitments. Once a person has agreed to a small thing, a minor request, a casual
affirmation, the social malware gradually escalates the requests while pointing to the prior
commitments as evidence of identity. "You said you believed in X. X people do Y. Therefore, you
should do Y.' The escalation is gradual enough that each step feels continuous with the last, even when
the aggregate distance from the starting point is enormous.

Authority manipulation, the false or exaggerated claim of expertise, rank, or institutional backing,
exploits the legitimate cognitive shortcut of deferring to knowledge we do not ourselves possess. In
high-complexity environments where genuine expertise is valuable and cannot always be
independently verified, the claim of authority is often accepted on its own terms. Social malware
exploits this trust by performing authority without possessing it.

Understanding the attack vectors is the first step of the Verbal Defense framework. You cannot defend
against mechanisms you cannot name. Once you can name what is happening, 'this is a reciprocity
exploit,’ 'this is a commitment escalation', the mechanism loses much of its force, because the
conscious recognition of the pattern interrupts the automatic response the pattern depends on.

Coercive Control: When Malware Becomes Architecture

At its most persistent and damaging, social malware does not operate in isolated incidents. It builds a
structure, a system of controls that, once established, does not require continuous active manipulation
to maintain. Psychologist and sociologist Evan Stark named this structure 'coercive control' in his
landmark

2007 work of the same name.

Coercive control operates through the systematic restriction of liberty, freedom of movement, freedom
of communication, freedom to make independent decisions, combined with the systematic monitoring
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of behavior and the enforcement of compliance through a combination of punishment and intermittent
reinforcement. The person under coercive control does not experience a series of discrete bad events.
They experience the gradual replacement of their own agency with a set of rules and responses that
belong to another person.

What makes coercive control particularly relevant to the Profiler Ribbon is its behavioral signature.
People living under coercive control exhibit recognizable patterns: hypervigilance to the mood and
signals of the controlling person, self-monitoring behavior (checking expressions, filtering words) that
has been internalized so thoroughly it no longer feels like external control, physical self-containment
(reduced gesture, lowered voice, reduced spatial claim) that reflects the psychological territory that
has been surrendered.

The profiler who can read these patterns is not just a better intelligence officer. They are a person
equipped to recognize when someone in their environment needs help that goes beyond what they
have asked for, or are permitted to ask for. This is part of the 'Pro Bono Non Malo' doctrine: the skills
you develop here are for protection. And sometimes protection looks like seeing something that
someone else cannot yet say.

The Verbal Defense: Naming and Breaking the Pattern

The Profiler Ribbon's Verbal Defense framework is built on a simple but powerful premise: named
patterns lose leverage. When you can identify the mechanism, when you can recognize and label, even
if only internally, the specific attack vector being used, your automatic response to it is interrupted.
You move from a reactive system responding to a stimulus it has not categorized, to a system that has
pattern-matched and is now choosing a response rather than executing one automatically.

The Verbal Defense is not a script. It is a decision framework. The first decision is whether to engage,
deflect, or exit. In some contexts, a professional negotiation, a high-stakes social interaction, deflection
or recalibration is appropriate. In others, active coercion, escalating pressure, exit is the right answer,
and the framework is about how to exit cleanly without giving the manipulator a new attack vector.

The core verbal tools of the Verbal Defense are precision and calm. Precision means naming what is
happening rather than responding to the emotional content of it. Calm means maintaining regulated
nervous system function, the Biological Dashboard, the amygdala override, while engaging with
material that is specifically designed to dysregulate you. These two tools together are what the
manipulator's system cannot easily counter, because the system is designed to operate on an opponent
who is either emotionally reactive or uninformed about the mechanism. Informed and regulated
removes both levers.
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Women have been practicing forms of Verbal Defense for centuries in environments that did not give
them the formal framework to name it. The women in this book, and the women who built the
organizations, resistance movements, and intelligence networks they inhabited, were doing something
the Profiler Ribbon now gives you language for. That language is not decoration. It is operational
equipment.

Chapter Five Reflections

Chapter Five Reflections

Questions for Self-Examination

1. Andrée de Jongh developed her profiling methodology under conditions of mortal stakes with no
formal training. The stakes and the urgency were what trained her. What high-stakes situations in your
own life have trained you in ways that formal instruction has not? What did you learn that you could
not have learned in a lower-stakes environment?

2. The chapter identifies six Cialdini influence principles and their manipulative exploitation as social
malware attack vectors. Which of these attack vectors do you believe you are most vulnerable to, and
why? What in your history made that particular vector effective?

3. Coercive control is described as the replacement of a person's agency with a set of rules and
responses that belong to another person. Have you witnessed or experienced coercive control? What
were the behavioral signatures that, in retrospect, you can now identify?

4. The Verbal Defense framework starts with naming the mechanism. Practice: identify a recent
interaction where you felt pressure or manipulation. What was the mechanism? Reciprocity exploit?
Commitment escalation? Authority manipulation? Does naming it change how you feel about the
interaction?

5. The chapter notes that named patterns lose leverage because conscious recognition interrupts the
automatic response. Have you experienced this, recognizing a manipulation pattern in real time and
finding that the recognition itself reduced its effectiveness? What happened?

6. The "Pro Bono Non Malo' doctrine frames the profiling skills as for protection and empowerment,
never for coercion. Where do you see the clearest line between using behavioral intelligence
protectively and using it manipulatively? Is that line always clear in practice?
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Chapter Five: My Reflections

Chapter Five: Continued
[ICHAPTER 6

Deception

Detection

The Long Game of Knowing When You Are Being Lied To

Truth is rarely pure and never simple., Oscar Wilde, The Importance of Being Earnest

Deception Detection

The Problem of Lie Detection
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Deception Detection

There is no lie detector. Not the polygraph, not any neuroscientific instrument currently available, not
any behavioral protocol in widespread use, can reliably distinguish truth from deception at the
individual level with sufficient accuracy to be used as evidence of anything by itself. This is the
research consensus. It is important to state it clearly at the start of a chapter on deception detection,
because the field is full of overclaiming.

What exists, and what the Profiler Ribbon teaches, is not lie detection. It is inconsistency detection.
The behavioral science of deception does not identify lies directly. It identifies the behavioral,
physiological, and linguistic patterns that are statistically associated with elevated cognitive and
emotional load during communication, and deception, when it involves any degree of stakes for the
deceiver, produces exactly that kind of load.

The distinction matters operationally. The profiler who believes they can identify lies directly becomes
overconfident and misses the information hidden in what they did not interpret as a lie. The profiler
who understands they are reading inconsistency and load becomes more curious and more accurate,
they are looking for data patterns, not verdict-level certainty.

What does the research actually say about how people behave when they are managing deception?
The findings are consistent across multiple decades of

study, though more nuanced than popular accounts suggest. People under deceptive load tend to: slow
their speech rate (due to increased cognitive demand of constructing a narrative that did not happen);
reduce hand gesture use (due to the same cognitive load); show more frequent postural shifts
(sympathetic activation); exhibit reduced eye contact (contrary to popular myth, which says liars avoid
eye contact, actually, practiced liars increase it; the reduction is seen in novice deceivers); produce
more verbal hedges and qualifiers (‘as far as I know,' 'l believe,' 'to the best of my recollection'); and
show elevated pacifier activity immediately following specific questions.

The profiler notes all of these. Compared against the individual's behavioral baseline. In the context
of the specific questions asked. With the understanding that any single signal means nothing and
clusters of consistent signals mean something worth investigating, not concluding.

Strategic Deception Across History
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Deception is one of the oldest documented human behaviors. Sun Tzu devoted an entire chapter to it
in The Art of War, written in the fifth century BC: 'All warfare is based on deception.' The Trojan
horse is perhaps the most durable metaphor in Western culture for the gap between apparent identity
and actual purpose.

What is less often noted is the history of strategic deception managed by women, in contexts where
they had neither the formal training nor the institutional backing that defined male deception
operations, and where the personal cost of discovery was, characteristically, higher.

The women running escape networks in occupied Europe were engaged in sustained multi-layered
deception: performed identities (names, occupations, nationalities), fabricated daily routines, cover
stories for the presence of people who should not have been there, maintained across months and years
in environments of active and intelligent surveillance. The cognitive load of sustained deception at
this scale is extraordinary. The research on deception cognitive load assumes short-duration, isolated
deceptions. These women were running architectures of deception as a full-time operational mode.

What they developed, out of necessity, were the same skills the Profiler Ribbon formalizes: the
discipline to maintain behavioral congruence across the full channel set, words, face, body, voice,
timing, when operating under narrative that was not true. The trained understanding that the most
effective deception is not elaborate but minimal: as close to the truth as possible, with the smallest
possible area of departure from reality. The practiced capacity to read the counter-profiling being done
by the people they encountered, and to manage their own behavioral signals in real time based on that
reading.

They were, in the most precise technical sense, conducting negotiated deception under surveillance.
And they were doing it without frameworks, without training, without institutional support, under

consequences that included death. The Profiler Ribbon gives you the framework they developed
empirically.

The Negotiator's Read in Practice

Professional negotiation research, particularly the work coming out of the Harvard Negotiation Project
and associated researchers, has produced a consistent finding about what separates skilled negotiators
from unskilled ones:

it is not strategy. It is listening.

Specifically, it is the capacity to listen across channels simultaneously, to register what is said, what
is not said, how it is said, what the body is doing while it is said, how the emotional register of the
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room shifts in response to different topics and approaches, and to integrate all of this information in
real time into an evolving model of the other party's actual interests, constraints, and decision-making
architecture.

This is the Negotiator's Read. It is not an interrogation technique. It is a listening mode, a specifically
trained form of sustained, multi-channel attention that operates without agenda-pushing and without
rushing to interpretation. The negotiator who is simultaneously formulating their next argument while
the other party is speaking is losing approximately seventy percent of the available behavioral data.
The negotiator who is actually listening, observing, registering, integrating, is building an accurate
picture of what the other party needs, fears, and will and will not accept.

For the profiler, the Negotiator's Read is the long-game integration tool. All of the skills developed in
the Profiler Ribbon, reading the Projected Self, monitoring the Biological Dashboard, observing
kinesic signals, identifying social malware vectors, come together in the sustained listening mode of
the Negotiator's Read. This is where the individual data points become a picture. Where the hypothesis
becomes an operational model. Where the read moves from observation to understanding.

Chapter Six Reflections

Chapter Six Reflections

Questions for Self-Examination

1. The chapter opens by stating that there is no lie detector, that behavioral science identifies
inconsistency and cognitive load, not lies directly. How does this reframe your understanding of what
deception detection actually is? Does it make it more or less useful operationally?

2. Lydia Darragh's intelligence work was grounded in the most fundamental form of the Negotiator's
Read: sustained listening without reaction. How good are you at this kind of listening in your current
daily life? What gets in the way?

3. The chapter describes how the most effective sustained deception (as practiced by women running
wartime escape networks) was minimal: as close to the truth as possible, with the smallest area of
departure from reality. Why is minimal deception more effective than elaborate deception? What does
this tell you about how to read deception in others?

42



DR. TERRY OROSZI

4. Research shows that people under deceptive cognitive load slow their speech and reduce gesture
use. Think of a conversation you've had where someone's verbal pace suddenly slowed. Was it
deception, or another form of cognitive load (complexity, memory retrieval, emotion)? What else was
happening in the conversation that would help you distinguish?

5. The Negotiator's Read is described as listening without agenda-pushing and without rushing to
interpretation. In your professional context, what agenda-pushing interrupts your listening most
frequently? What would the conversation look like if you ran the Negotiator's Read?

6. The chapter distinguishes between 'inconsistency detection' and 'lie detection." How would this
distinction change the way you document and communicate your observations in a professional or
operational context? What language would you use instead of 'they were lying'?

Chapter Six: My Reflections

Chapter Six: Continued
[ICHAPTER 7

Operational Calm

The Integration of Everything You Know Under the Pressure of Everything You Feel

Grace under pressure., Ernest Hemingway (attributed)

Operational Calm

The Paradox of Mastery
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Operational Calm

The hardest thing about developing real proficiency in any high-stakes skill is that the conditions under
which you most need the skill are the conditions under which the skill is hardest to access. Profiling,
reading people accurately in real time, maintaining multi-channel attention, calibrating behavioral
signals against baseline, managing your own physiological state while observing someone else's, is
cognitively and attentionally demanding work. And the situations in which you most need it are, by
definition, the high-pressure situations where your cognitive and attentional resources are under the
most stress.

This is the paradox of mastery. And it is why the integration stage, learning to access the full skill set
under pressure, not just in controlled practice, is the final and most demanding stage of the Profiler
Ribbon.

The way through the paradox is not to eliminate the pressure. It is to train under pressure until the
component skills become automatic enough that they do not require the conscious processing
resources that pressure consumes. Expert musicians can play complex passages while talking. Expert
drivers can navigate complex traffic while conducting a conversation. Not because they are not
attending to the primary task, but because sufficient practice has moved enough of the task's
components out of the conscious-processing pipeline and into the automatic, procedural memory
system.

For the profiler, this means practicing each component skill separately until it is accessible without
conscious effort, then practicing their integration, running multiple channels simultaneously, in
progressively higher-pressure simulations until the integrated skill becomes accessible under real-
world conditions. This is what Operation Mirror Mask is designed to do: sustained, consecutive field
deployment where the integration must be maintained across a ten-day period in genuine
environments.

Resilience Is Not Hardness

There is a persistent cultural confusion between resilience and emotional suppression. The 'tough'
operative, the 'cold' analyst, the person who 'doesn't let things affect them', these figures are cultural
myths, not operational models. The research on psychological resilience is consistent and has been for
decades: the most durable performers under sustained high-stress conditions are not those who
suppress emotional responses, but those who process them effectively and quickly.
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Psychologist Martin Seligman, one of the founders of positive psychology, studied resilience
extensively in military and first-responder populations and found that the highest-performing
operatives under sustained stress were not the least emotionally responsive but the most emotionally
flexible, able to generate strong emotional responses when warranted, process them, and return to
baseline quickly enough that operational function was not substantially degraded. The emotional
experience did not bypass them. It moved through them.

This distinction matters enormously for women in high-stakes fields, because the cultural pressure on
women to suppress emotional responses in

professional contexts, to perform the 'cold rationality' that is incorrectly identified with competence,
has real neurological costs. Suppression requires active cognitive resources. It degrades performance
on simultaneous tasks. It produces emotional bleed-through in indirect channels that trained observers
recognize as incongruence. And over time, it builds the physiological load that becomes stress injury.

The Biological Dashboard, the amygdala override, the Operational Calm that the Profiler Ribbon
teaches, these are not about becoming less emotional. They are about becoming more efficient with
emotion: registering the signal accurately, using the information it carries, and returning to the
regulated state that allows the full profiling function to run. This is resilience. It is not hardness. The
two are not the same thing, and the confusion between them has cost people an enormous amount.

The Profiler in Community

The mythological figure of the lone intelligence operative, working alone, reading everyone, trusted
by no one, belonging nowhere, is exactly that: a myth. It is also, from an operational standpoint, a
liability profile.

Real sustained intelligence work, the kind the women in this book actually did, was almost always
done in networks. Andrée de Jongh had guides, safe house operators, and contact chains. Lydia
Darragh had her son as courier. Elizabeth Bentley had a network of sources and, eventually, the FBI.
Sigrid Schultz had sources inside the German government and a professional community of
international journalists who cross-verified intelligence. Mary Bowser was connected to the Richmond
underground and to Union intelligence handlers who processed her reports.

The profiler embedded in community is more effective than the isolated profiler for reasons that extend
beyond logistics. The most accurate reads of human behavior come from comparing observations
across multiple observers, triangulating against different viewpoints, different baseline data, different
cultural competencies. A community of trained observers sees what no single observer can see alone.
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More than that: the community provides the thing that sustained high-stress operational work requires
and that the lone operative myth denies, genuine support. Not the performance of support. Not the
polite check-in. The actual human relational infrastructure that allows people to continue doing
difficult, demanding, often frightening work across extended periods without the accumulated stress
load becoming irreversible.

The MPSA community, the women in your cohort, the instructors who have gone before you, the
operatives who will follow, is not a nice feature of the program. It is an operational resource. Use it as
one.

Chapter Seven Reflections

Chapter Seven Reflections

Questions for Self-Examination

1. Frances Kelsey's story is framed as Operational Calm under sustained social pressure. Identify a
situation in your own life where external pressure was applied to move you from a position you held
based on accurate evidence. How did you respond? What did calm look like in that situation?

2. The chapter argues that resilience is not hardness, that emotional flexibility, not emotional
suppression, produces the most durable operational performance. Think of a time when you suppressed
an emotional response in a professional context. What was the cost? What would emotional flexibility
have looked like instead?

3. The paradox of mastery, that you most need a skill under conditions where it is hardest to access,
is resolved through practice that moves components to automatic processing. What component skill
of profiling would you most benefit from automating through repetition? What would the practice
look like?

4. The chapter challenges the lone operative myth and frames the MPSA community as an operational
resource. In your current professional or personal context, who is your community of observation,
people who help you verify or calibrate your reads of situations and people? If you do not have one,
what would building one look like?
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5. Operation Mirror Mask is a ten-day sustained field deployment. The chapter describes this as
training the integrated skill under real conditions. What scares you most about that integration, running
all the channels simultaneously under genuine pressure? What do you think the learning edge will be
for you specifically?

6. At the end of this chapter and this book, you have met seven women who read people with precision
and consequence. Which of them do you feel most identified with, and why? What does that
identification tell you about where your strengths already are, and where your growth is?

Chapter Seven: My Reflections

Chapter Seven: Continued

[[INTRODUCTION

What You Are

Now
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What You Are Now

You have read a book about reading people.

That recursion is intentional. The history of women who profiled, who read behavioral signals, who
detected deception, who maintained operational calm, who saw what others did not see and acted on
it, is also a history about what reading people actually requires. It requires intelligence, yes. But it
requires something more specific than general intelligence. It requires sustained, disciplined attention.
It requires the willingness to be genuinely curious about human beings rather than merely categorizing
them. It requires the courage to trust what the behavioral data is telling you even when the verbal data
says otherwise.

Every woman in this book had that willingness and that courage. Some of them paid for it. All of them
changed something, an operation, a war, a legal landscape, a scientific standard, the lives of people
they never met and who will never know their names.

You are beginning the Profiler Ribbon with the science behind the methodology and the history behind
the science. You know why the Projected Self exists and what leaks through it. You know what the
amygdala is doing in the people you are observing and in yourself. You know the vocabulary of kinesic
intelligence and the ethical framework that must surround it. You know what social malware looks
like and how the Verbal Defense interrupts it. You know what deception detection actually is and what
it is not. You know what Operational Calm means and why resilience is not hardness.

The Profiler Ribbon will teach you the methodology in practice. It will give you the protocols, the
drills, the field assignments, and the capstone deployment that turn this knowledge into operational
skill. When you finish it, you will have something that cannot be taken from you: the trained capacity
to read what people don't say.

That capacity is not power over people. It is clarity about them. And in environments, social,
professional, personal, and sometimes dangerous, where clarity is what survival requires, it is exactly
what you need.

Go read the room.

[1
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Mission Possible Spy Academy

Conclusion: My Reflections

Conclusion: My Reflections

Tools

Operational Self-Assessment

Use this assessment at the beginning of your Profiler Ribbon work, and again when you complete the
course. It is not a test. There are no correct answers. It is a calibration tool: a way of taking a precise
inventory of your starting point so that change, when it happens, is visible.

Rate each statement on a scale of 1 to 5: 1 = Not at all like me. 3 = Sometimes like me. 5 = Consistently
like me.

Projected Self Awareness

How clearly can you identify the gap between how you present yourself and what is actually true in a
given situation?

[11.1 have not thought about this systematically

[12.1 am sometimes aware of the gap in hindsight

[13.1can identify the gap in real time in familiar situations

[14.1 can identify and manage the gap in high-pressure situations
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Physiological Self-Regulation

When you are in a high-stress interaction, how well can you maintain cognitive function and
attentional breadth?

[ 11.Itypically lose attentional breadth under significant stress [ ] 2. I can function but my observations
narrow under stress

[ 1 3. I maintain most of my attentional function under moderate stress [ | 4. I can maintain broad
multi-channel attention under high stress

Kinesic Observation

How consistently do you observe behavioral signals, gesture, posture, movement, in the people you
interact with?

[ 1 1.1 focus primarily on verbal content in interactions [ ] 2. I notice obvious behavioral signals
occasionally

[ ]3. I regularly observe behavioral signals but do not yet have systematic vocabulary for them

[ ]14. I systematically observe behavioral channels and can describe what I observe precisely

Social Pattern Recognition

How quickly can you identify when a social interaction has shifted from genuine to manipulative?

[11.1typically recognize manipulation after the fact, if at all

[ ] 2. I recognize it in the moment but often after the mechanism has already had effect [ ] 3. I can
recognize it early enough to redirect or exit

[14.1can recognize it at entry and respond before the mechanism
activates
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Deception Awareness

How confident are you in your ability to identify when someone's verbal content and behavioral signals
are incongruent?

[11.1take verbal content at face value in most situations

[ 12.1 notice incongruence but am not confident in what it means

[13.1can identify likely incongruence and use it to calibrate my
assessment

[ ]4. I systematically monitor for incongruence across channels as a standard practice

Operational Calm

Under sustained pressure over multiple days, how well do you maintain your baseline cognitive and
observational function?

[11.Sustained pressure significantly degrades my cognitive function

[ ]12. I maintain function under moderate sustained pressure but not high [ ] 3. I maintain most of my
function under high sustained pressure

[ 14. I have trained this and can maintain full operational function across extended high-pressure
deployments

Score Interpretation

Level 1 (mostly first options)

You are beginning this work with real room to grow. That is the correct starting condition. The Profiler
Ribbon is calibrated exactly for this starting point.

53



PROFILER

Level 2 (mostly second options)

You have developed real situational awareness but have not yet systematized it. The Ribbon will give
you the vocabulary and the protocol that makes what you already do more consistent and reliable.

Level 3 (mostly third options)

You are already reading people with substantial accuracy. The Profiler Ribbon will sharpen the
precision of the read and extend it into high-pressure situations where your current skill degrades.

Level 4 (mostly fourth options)

You are operating at an advanced baseline. The Capstone Mission will be your growth edge: not
acquiring the skills but integrating them under sustained operational conditions.

Take this assessment again after completing the Profiler Ribbon. The changes will be specific and
measurable.

Assessment: Notes & Observations

Assessment: Notes & Observations

Assessment: Initial Scores (date )

Assessment: Initial Scores (Date: )

Reference

Key Terms
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Definitions of terms and concepts used throughout this book, organized alphabetically for reference.

Amygdala

An almond-shaped neural structure in the temporal lobe that serves as the brain's primary threat-
detection and emotional-processing center. It receives sensory data approximately 200 milliseconds
faster than the prefrontal cortex and initiates survival responses before conscious thought can
intervene.

Amygdala Hijack

Psychologist Daniel Goleman's term for a moment when an emotional trigger bypasses prefrontal
processing and generates an automatic, reactive response. In the profiler, it represents a performance
liability; in the subject, it represents a high-fidelity behavioral leak.

Archetype

In behavioral profiling, a recognizable cluster of behavioral and motivational characteristics used as a
provisional shorthand for rapid subject assessment. Archetypes are working hypotheses, not fixed
categorizations. Most real people exhibit hybrid archetype patterns that shift with context and stress
level.

Baseline

An individual's characteristic behavioral resting state, their normal speech patterns, gesture use,
respiratory rate, eye movement, and posture. Behavioral deviation is meaningful only when measured
against individual baseline, not against population averages.

Behavioral Leakage

The involuntary expression of genuine emotional or motivational state through behavioral channels
despite deliberate impression management. Occurs when the cognitive load of maintaining a
performance exceeds available processing resources. Includes microexpressions, emblematic slips,
and pacifier activation.
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Biological Dashboard

The MPSA framework for monitoring and managing the profiler's own physiological state during field
operations. Involves translating fear and stress signals from interference into data, maintaining
amygdala activation below the hijack threshold, and sustaining the regulated state required for multi-
channel observation.

Coercive Control

Sociologist Evan Stark's term for a pattern of behavior that seeks to take away the target's liberty and
autonomy through systematic restriction of freedom, constant monitoring, and enforcement of
compliance. Distinguished from isolated abusive incidents by its architectural quality, it builds a
system of control rather than a series of events.

Cold Read

A rapid initial assessment of a subject using physical, behavioral, and contextual data to generate a
provisional profile. In the Profiler Ribbon, Cold Read employs the Physical Autobiography scan and
archetype identification framework. Always treated as hypothesis, not conclusion.

Deception Detection

More accurately termed inconsistency detection: the identification of behavioral, physiological, and
linguistic patterns statistically associated with elevated cognitive load during communication, which
deception, under stakes, reliably produces. Not a direct identification of lies but a flag for further
investigation.

Front Stage / Backstage

Sociologist Erving Goffman's dramaturgical framework for impression management. The front stage
is the performed self, the identity projected in social situations. The backstage is the private self that
exists when performance management is not active. The profiler's goal is to read beneath the front
stage to the backstage.

Illustrators
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Gestures that co-occur with speech and amplify, clarify, or contradict verbal content. High illustrator
use indicates emotional engagement; reduced illustrator use mid-conversation signals increased
cognitive load and is a reliable indicator that the subject is managing something.

Kinesics

The systematic study of body movement as communication. Formalized by anthropologist Ray
Birdwhistell in the 1950s, kinesics documents the structured, rule-governed nature of gesture, posture,
and movement as channels of meaning independent of verbal language.

Lead Part

The body part that consistently initiates movement in a given individual. One of the kinesic channels
least subject to deliberate impression management, the Lead Part provides reliable information about
the subject's relationship to the space and their current motivational and threat-assessment state.

Microexpression

An involuntary, complete facial emotional expression lasting between one-fifteenth and one-twenty-
fifth of a second, generated by the amygdala's response before prefrontal suppression can intervene.
Represents the highest-fidelity behavioral data available to the profiler, genuine emotional state,
briefly exposed.

Mirror Neurons

Specialized neural cells that fire both when a person performs an action and when they observe another
person performing it. The neurological basis of empathy and intuitive social reading. When a profiler
'feels' that something is off in a subject's behavior, this represents the mirror neuron system detecting
subtle incongruence between observed behavior and expected congruent-state behavior.

Negotiator's Read

A sustained multi-channel listening mode, registering what is said, what is not said, how it is said, and
what the body is doing simultaneously, without agenda-pushing or rushing to interpretation.
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Integration tool that converts individual behavioral observations into an operational model of the
subject's actual interests and decision-making architecture.

Operational Calm

The trained capacity to maintain regulated nervous system function, high alert without high reactivity,
while engaging with high-pressure material. Involves the amygdala override and the full Biological
Dashboard. Not emotional suppression; emotional regulation. The prerequisite for running all profiling
channels simultaneously under field conditions.

Pacifiers

Self-soothing behaviors, hand-to-face touches, neck touching, self-grooming gestures, generated by
the nervous system under elevated stress to stimulate sensory pathways that calm sympathetic
activation. Operationally significant both for their presence and their timing: they tend to appear within
one to three seconds of the stimulus that generated the stress.

Physical Autobiography

The read of what a person's life history has written onto their body: posture carrying the weight of
professional hierarchies and physical labor; hands bearing the wear of specific work; face bearing the
muscular traces of habitual emotional expression. A starting hypothesis for the Cold Read.

Polyvagal Theory

Neuroscientist Stephen Porges's framework for understanding the autonomic nervous system's three
hierarchical response states: ventral vagal (social engagement, calm, connected, communicative),
sympathetic (fight or flight, activated survival response), and dorsal vagal (freeze or collapse,
immobility under extreme or inescapable threat). Transitions between states are visible to the trained
observer.

Projected Self

The identity a person constructs and performs in social situations through impression management.
Includes deliberate choices about narrative, presentation, and behavioral expression. Contrasted with
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the Tactical Reality, what is actually true about the person's emotional, motivational, and situational
state.

Social Malware

The MPSA term for manipulative social behaviors that exploit psychological mechanisms, cognitive
biases, emotional needs, social programming, attachment systems, as attack vectors to achieve
outcomes the target would not consciously consent to if the mechanism

were made explicit. Includes reciprocity exploitation, commitment escalation, authority manipulation,
and coercive control architecture.

Tactical Reality

The actual emotional, motivational, and situational state of a subject, beneath or alongside the
Projected Self. The gap between the Projected Self and the Tactical Reality is the primary territory of
the profiler, not to expose or harm the subject, but to construct an accurate operational picture.

Verbal Defense

The MPSA framework for recognizing and interrupting social malware attack vectors. Based on the
principle that named patterns lose leverage: conscious identification of the mechanism interrupts the
automatic response the mechanism depends on. Core tools are precision (naming what is happening)
and calm (maintaining regulated nervous system function).

Back Matter

Further Reading

The following works were foundational to the ideas in this book and are recommended for readers
who wish to explore these subjects in greater depth.

The Presentation of Self in Everyday Life (1959)
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by Erving Goffman

The foundational text for understanding impression management and the Projected Self versus
Tactical Reality framework. Goffman's dramaturgical theory remains the most precise sociological
account of how human social performance operates.

Emotions Revealed (2003)

by Paul Ekman

Ekman's accessible synthesis of decades of research on facial expressions, microexpressions, and the
Facial Action Coding System. Essential companion to kinesic intelligence training.

Influence: The Psychology of Persuasion (1984)

by Robert Cialdini

The foundational text for understanding the six principles of influence, and their exploitation as social
malware attack vectors. Required reading for anyone learning the Verbal Defense framework.

Coercive Control: How Men Entrap Women in Personal Life (2007)

by Evan Stark

The definitive academic and clinical account of coercive control as a distinct pattern of abuse distinct
from isolated incident violence. Stark's framework is now used in legal

systems worldwide.

Emotional Intelligence (1995)

by Daniel Goleman
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The text that introduced amygdala hijack and emotional intelligence to a general audience. Provides
the psychological foundation for the Biological Dashboard concept.

The Polyvagal Theory (2011)

by Stephen Porges

Porges's academic synthesis of the polyvagal framework, technically demanding but invaluable for
understanding the three-state nervous system model that underlies the Biological Dashboard.

The Body Has a Mind of Its Own (2007)

by Sandra Blakeslee & Matthew Blakeslee

An accessible, research-based account of how the brain maps the body and the body informs cognition,
foundational for understanding kinesic intelligence at the neurological level.

Chimpanzee Politics (1982)

by Frans de Waal

De Waal's landmark study of political intelligence in chimpanzee communities, the best
documentation of the evolutionary roots of social reading and impression management.

The Secret War of Hélene de Champlain (1999)

by Helene Deschamps

A first-person account of resistance network operation in occupied France, providing rare practitioner-
level insight into sustained field deception and human intelligence work by a woman operative.
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Spies!: Women in the Civil War (1992)

by Penny Colman

A well-documented account of women intelligence operatives in the Civil War, including Mary
Bowser, that draws from primary source material unavailable in most general histories.

The Series

The MPSA Library Series

PROFILER is Book Two of the MPSA Library Series: a collection of ten free reference books, one
for each ribbon in the Mission Possible Spy Academy program. Each book provides the historical,
scientific, and conceptual foundation for its corresponding ribbon course. They are companion
volumes, not curriculum replacements. The courses teach tradecraft. The books explain why that
tradecraft works: and how women have been using versions of it for centuries.

Book One: ANALYST

Analyst Ribbon

Environmental awareness, the evolutionary origins of female perceptual intelligence, historical
operatives, and the architecture of learned helplessness.

Book Two: PROFILER

Profiler Ribbon

The science of behavioral reading: micro-expressions, baseline deviation, deception detection, and the
history of women who read people for survival.

Book Three: SENTINEL
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Sentinel Ribbon

Personal security and threat assessment: stalking patterns, target selection, pre-incident indicators, and
the women who understood threat before it materialized.

Book Four: STRATEGIST

Strategist Ribbon

Strategic thinking, planning under uncertainty, decision science, and the women commanders and
strategic thinkers history tried to forget.

Book Five: DIPLOMAT

Diplomat Ribbon

Influence, persuasion, social engineering, and negotiation: the intelligence of soft power and the
women who wielded it.

Book Six: HANDLER

Handler Ribbon

Human intelligence, source development, trust and betrayal, and the women who ran networks of
people in impossible conditions.

Book Seven: TACTICIAN

Tactician Ribbon
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Operational planning, counter-surveillance, cover and concealment, and the tactical thinking that kept
women alive in hostile environments.

Book Eight: GUARDIAN

Guardian Ribbon

Protective intelligence, close protection, emergency response, and the women who kept others safe
when no one was keeping them safe.

Book Nine: GHOST

Ghost Ribbon

Deep cover, identity management, the psychology of invisibility, and the women who lived double
lives and brought both home.

Book Ten: FIELD COMMANDER

Field Commander Ribbon

Leadership under fire, operational command, organizational intelligence, and the women who led
when they were told they could not.

All ten books are free. All ten are available at MissionPossibleSpyAcademy.com.

My Notes

My Notes

My Notes: Continued
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My Notes: Continued

My Notes: Continued

My Notes: Continued

My Notes: Continued

My Notes: Continued

About the Author

Dr. Terry Oroszi is the founder and director of Mission Possible Spy Academy, based in Dayton, Ohio.
A U.S. Army veteran and behavioral intelligence educator, her career spans academia, federal
consulting, and national security. She has worked with women across the United States and
internationally, including women surviving under conditions of extreme threat, to develop practical
skills in awareness, self-protection, and resilience.

She began writing the MPSA curriculum in 2013, long before Al-assisted content generation existed,
driven by one conviction: that the skills of intelligence professionals: honed by decades of field
experience and research: belong to every woman who needs them. The MPSA Library Series makes
these foundations freely available to every MPSA student, everywhere.

"I started writing in 2013: not because it was easy, but because it needed to be done. These women
needed this. They still do."

Dr. Terry Oroszi

[1

About Mission Possible Spy Academy
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Mission Possible Spy Academy (MPSA) is an intelligence-training program founded by Dr. Terry
Oroszi. MPSA teaches women: and men: the foundational skills of situational awareness, behavioral
analysis, deception detection, strategic communication, and operational discipline. The curriculum
draws from intelligence tradecraft, behavioral science, and applied psychology. Courses are delivered
online and accessible globally. The MPSA Library Series provides free companion reading for all
MPSA ribbon courses.

MissionPossibleSpyAcademy.com

Pro Bono Non Malo
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